
“We made many  additional 

your ideas." Join us January 11-12, 2010 in warm, sunny Fort Lauderdale, Florida for

Rob English, President
English Communications 

Master how to sell easily, logically and naturally... No gimmicks, no tricks.

Stress-Free Selling®is more than a lot of great ideas...

$ $ $ $ $ It's an approach  and philosophy that makes so much sense, it's easy to apply.

“When Jenae said we  

would leave with at least Because of the small size, you get personal attention to your specific challenges

one thing to take back, obstacles making your Stress-Free Selling® seminar meaningful, immediately-

she wasn't kidding!” useable in two fun, dynamic, impactful days.

April Evans In fact, the programs work so well novice and experienced sales people actually 

Software Quality make sales during breaks! They simply can't wait to put their new skills to work.

Engineering

$ $ $ $ $ "Jenae has a no-nonsense approach to magazine advertising. If you 

 use her techniques, you will see an increase in results. We did." 

"Easy to implement... Brad Bentley, Publisher, American Graphics Group

practical training that

can be implemented "[After attending your program,] I upgraded my back cover Advertiser.

immediately. I am so It was a $20,600 sale! They didn't hesitate when I presented the 

grateful.” proposal.  Thanks so much." 

Courtney Hammond, Ad Exec, Gulfstream Media

Tim Kearney, Ad Exec

Strang Communications "Thanks to you, I made a $27,000 sale to a Prospect I had been  

totally unable to get in touch with." 

Steve Jabon, Site Selection Magazine

$ $ $ $ $

And Ruth, a 14-year sales veteran:

“You offer new ways of 

tackling old problems.” •  Became the top producer for her Company's two main magazines

•  Nearly doubled her sales (95%+ increase) in just one year

Jen Hines •  Raised her average page rate 19%, bringing the Company's primary 

Account Manager     magazine to the highest CPM in their portfolio 

Birmingham Magazine

You Can  Turn Your Sales Around… 
Even in this  Economy

 Clients Rave

Stress-Free Selling® - The Seminar

Limited to 20 Attendees, You get Personal Attention!

Here's a sample of actual results and responses...

Print Ad Sales Digital Ad Sales Show Ad Sales Integrated Ad Sales



• Banish fake objections

“"Jenae has more great • Discover how to actually identify hot buttons

ideas than I have ink in • Finally create desire before you talk price

my pen!” • Easily get follow up appointments and stop chasing your prospects!

• Make sales and renewals stress-free

Peter Roos, Publisher

Publishing in Paradise

$ $ $ $ $ • You want to meet your goals but haven't been able to

• You need new ideas to make sales easier

“Too many ideas to list. • You're new in sales and want to learn it faster

It was great!” • You're new in sales and want to learn it faster

• You feel like you're chasing prospects after meeting with themNathan Baldwin, Marketing 

Rep • You get too many objections

Inside Columbia • You think you have to discount to make sales

• You want customers to do business with you longer

$ $ $ $ $ • You want to sell more schedules and aren't

• You have too many customers buying at discounted rates

“Great real world

situations.”

Gretchen Meyer, AE Follow the recommendations and you could double your closing ratio.

Babcox You'll improve your sales.

You'll boost your business.

$ $ $ $ $ You'll improve your sales.

“Biggest Ah Ha: Selling 

does not have to be so 

tough!” You also receive...

Kim Price Capen • Stress-Free Selling® manuals and playbook - $497 value
Publisher • 4 Stress-Free Selling® CDs or Mp3s, your choice - $188 value

Gulfstream Media • Lunch Monday and Tuesday

• Sunday Evening Meet & Greet Canal-side Bar-B-Q

$ $ $ $ $

Register now, and start increasing sales now... 

“Amazing ideas on how the CDs will be sent to you right away.

to get your foot in door 

and stay top of mind with You can fit this into next year's budget and 

Customers and potential get the audio products now! 

Customers.”

Shalinda Garris Save $100 for each additional registrant from the same company registering at

Ad Manager the same time. Fifth attendee from same company is free! 

American Media Inc. 

 Clients Rave

Stress-Free Selling® Seminar is invaluable when…

Sure-Fire Results

Wait! There's More!!!

Overcome Your Challenges, finally...

Secure Your Seat Now 
Pay Next Year

•  Only $197 deposit
•  Balance charged 1/1/2010
•  Turn in receipts next year
•  Appropriate discounts apply
•  You get CDs/Mp3s right away!
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“Solid, practical and 
immediately useable 

ideas. Stress-Free The Program - Monday: 9am - 5pm • Tuesday: 8am - 3pm
Selling® will forever

change how we selll. On Your Mark, Get Set, Get Ready

Solid, tangible ideas Call on the right people, and obstacles start to disappear immediately...

based on real-world • Determine who to call • Weed out false prospects

research.” • Play your 90% odds • Surprise, easy-to-sell prospects

Rick Schumacher You Can't Sell if They Won't See You!

Publisher Eliminate "I'm not interested" as an opening remark ...

LBM Journal • Stop Getting In  obstacles • Ignite their hot buttons

• Get past gatekeepers • How to surmount voice mail

$ $ $ $ $ The First Sales Call

It's not what you "say" that builds desire ...

• Uncover the secrets to truly successful first calls

“If Jenae doesn't get your • Find out where you stand before you say a thing about yourself

creative juices flowing, • The hidden power of notes

you don't belong in sales!” • Stop chasing prospects... the easy secret to setting your next

   next appointment before you leave

Don Hendress

Hendress Marketing The Second Sales Call

How to close on your second call most of the time ...

• Position yourself so they're looking forward to  your follow up visit

$ $ $ $ $ • Identify all obstacles before  they become objections

• Discover how to talk about yourself by talking about them!

• Make closing the natural conclusion to the meeting

“Great ideas to separate

us from the competitors.” Turn Objections into Sales

Get responses to your toughest objections including...

Sheila Beam "Your price is too high"

Advertising Director "Give me a deal"

Nat'l Oil & Lube News "My budget is spent"

"I have to talk to..."... and more

Non-Traditional Stress-Free Selling®

99 Free/Inexpensive tactics to ...

• Increase sales • Get your phone to ring

• Reduce non-renewals • Easily get appointments

• Getting In  tricks

 Clients Rave
You Can  Turn Your Sales Around… 

Even in this  Economy
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"Jenae has a no-nonsense 
approach to magazine

 advertising.  If you use Packages
her approach, you will

see an increase in results. Seminar - Limited to 20 Attendees

We did." Master selling easily and naturally. No gimmicks, no tricks. Stress-Free Selling®

is a lot of great ideas and  an approach  and philosophy that makes so

Brad Bentley much sense, it's easy to apply.  Includes Manuals and CDs (Value: $685) ...

Publisher

Am. Graphics Group $  997 - Early Bird - Until Nov. 28 

$1097 - Regular - Nov. 29 - Dec. 29

$1197 - Late - After Dec. 29

$ $ $ $ $

• 2nd, 3rd, 4th Attendees: Save $100

• 5th Attendee (from same company): FREE!

"[After attending your 

program,] I upgraded my Follow-Up Program

back cover Advertiser. This is where the rubber meets the road! This favorite includes four weekly

It was a $20,600 sale! group teleconferences during which your immediate obstacles are 

They didn't hesitate when surmounted. Sessions are recorded, so you will have additional training 

I presented the proposal. materials to help you continue to grow. You'll love this session ...

Thanks so much." 

$ 497 - Early Bird - To Nov. 28  (Regularly: $1,000 - Big seminar discount)

Courtney Hammond $ 597 - Regular - Nov. 29 - Dec. 29

Advertising Executive $ 697 - Late - After Dec. 29

Gulfstream Media

• Bonus: Invite as many people from your company as you wish

$ $ $ $ $ One-On-One Consulting

Small blocks only offered at seminars, this is a rare opportunity to have your 

other sales management, marketing, policy or hiring questions answered. 

"Thanks to you, I made a Come with a list of questions, and leave with a longer list of possibilities. ...

$27,000 sale to a Prospect

I had been totally unable $250 per hour - Early Bird - Until Nov. 28 (Regularly: $500)

to get in touch with." $300 per hour - Regular - Nov. 29 - Dec. 29

$350 per hour - Late - After Dec. 29

Steve Jabon

Site Selection Magazine • Meeting times: Sun. afternoon, Tues. evening, Wed. morning

You Came With Questions. You'll Leave With an Action Plan.
Register Now, and start increasing sales now. The CDs will be sent to you right away.

 Clients Rave
You Can  Turn Your Sales Around… 

Even in this  Economy
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Secure Your Seat Now 
Pay Next Year

•  Only $197 deposit
•  Balance charged 1/1/2010
•  Turn in receipts next year
•  Appropriate discounts apply
•  You get CDs/Mp3s right away!



"In this down economy, 
thanks to you, I had my 

biggest week in five years. I How do I Know This is a Good Investment??
I wouldn't have believed it 

if I hadn't of done it.  When you leave, you'll be able to sell more schedules than ever... regardless of the

You're right. We can let economy. So your ROI is incalculable and extraordinarily high. Look at the numbers...

commoditize themselves 

while we  sell on rate Calculate your Seminar Investment Return...

card without discounting. What's the rate for your typical  ad size?

Jenae, you are a gift to (e.g. If you usually sell 1/3 pages at $1,000 use $1,000) $________

us from God."

Multiply this by 3x or 6x (half  a year's schedule) $________

Jeff & Cheryl Morey

Publishers To be ultra conservative, if a half page is $750, and you sell a 3x schedule (every

Brantwood Magazines other issue in a bi-monthly publication), you will bring in $2,250. That's 

more than your investment in the entire seminar!

$ $ $ $ $ Now factor this...

If this advertiser stays with you for five years (industry average for advertiser

retention), this one sale yields you $11,250. Thats more than ten times the return

You present actual on your investment. And that's with just one  sale!

programs that can be

implemented with real life If you're thinking...

stories that are "I don't sell schedules" or "My clients don't stay with me for five years... I'm lucky if

appropriate For all level they're with me for a couple of issues," then you really need and will really benefit

sales reps to manager- from this seminar.

publisher level.  I am 

looking forward to The skills you will master will enable you to sell schedules as your typical sale .

bringing your ideas to my 

sales team.  Not only was If you use the tools I give you, you can reap 25, 50 even 100 times your investment.

it great for me, but your You're in the black after your first sale. And if you do your part, this will happen

approach will help me within days or weeks. It's that simple. Just do you part. The first step is attending.

with new sales Rep  

training and seasoned 

reps. What you present is 

valuable for all levels." 

•  With 20 people max, you will make sure your questions are addressed.

Liz Vickers •  The Stress-Free Selling® manuals and CDs/Mp3s are included (a $685 value,

Publisher     making the seminar ridiculously affordable).

Cygnus Business Media •  You will be re-energized to start 2010 off with a bang.

•  Finally, you'll have tools to overcome the obstacles that have been

   hindering your success

 Clients Rave

Wait! There's More!!!

You Can  Turn Your Sales Around… 

Even in this  Economy
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Questions? Call:  

954-290-9896

Mail form to: Award-Winning Accommodations at only $139/night
1730 SW 106 Terrace #200

Fort Lauderdale, FL 33324 • Winner of AAA's ǅǅǅǅ award 

• Ranked in the top 5 Marriott Renaissance in guest satisfaction

Fax form to: • Zagat rated "Excellent" award-winning restaurant 

206-202-2330 • Free high speed internet access 

• Free fitness facility 

Make checks payable to: • Luxurious bedding and guest robes 

Sales Powerhouse, Inc. • 10 minutes from world-class Sawgrass Outlet Mall 

• 15-20 minutes from a gazillion other places 

Need to fit this into

next year's budget?  

Ç  Check here, and we'll

charge $197 now and the

balance January 1, 2010.

Attach separate sheet 

if necessary

Ç  $997 Ç  $1,097

Ç  $897 x ____ Ç  $   997 x ___ Ç  $1,097 x ___

Ç  Free Ç Free

Ç  $497 Ç  $597 Ç  $697

Ç  $250 x ___hrs Ç  $300 x ___hrs

  Preferred Consultation Time: Ç Sunday afternoon, Ç Tuesday evening, Ç Wednesday morning

Contact Information Company Name: Contact

  Phone: Cell:  Email:

  Attendees Names: 

Payment Information                     Total to be charged: $

  Credit Card #:              Expiration:            /20

  Name as it appears on card: 

 Credit card billing address:

 Signature:

Register online at: www.MagazineAdvertisingSales.com

Early Bird

Until 11/28

 Details

Register Now - Limited to first 20 registrants

Ç  $350 x ___hrs

Follow Up Program

1 on 1 Consulting

Ç  Free

   2nd, 3rd, 4th Attendee

Seminar

  5th Attendee

Late

After 12/29

Ç  $1,197

You Can  Turn Your Sales Around… 

Even in this  Economy

Room rate is guaranteed until December 5... So book now!

Call 954-472-2252 and ask for the "Sales Powerhouse" event rate

Fly into the Fort Lauderdale airport (code: FLL).  It's a 12-minute taxi ride to the 

hotel. Just tell the cab driver Renaissance on 595 and Pine Island, and whoosh you'll 

be there.

How to Get Here

Regular

Until 12/29
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